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   1  M I L E 3  M I L E S 5  M I L E S

E S T .  P O P U L A T I O N 1 1 , 1 3 1 1 1 1 , 8 3 9 2 6 2 , 7 5 9

E S T .  D A Y T I M E  P O P U L A T I O N 2 , 0 1 6 2 9 , 5 2 6 6 7 , 0 6 3
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L O C A T I O N

S E C  S H  1 6 1  &  M A Y F I E L D  R D

L A N D

P A D S  A V A I L A B L E  F O R  G R O U N D  L E A S E

T R A F F I C  C O U N T S

S H  1 6 1 M A Y F I E L D  R D
1 0 1 , 6 9 9  V P D 7 , 7 6 1  V P D 

P R O P E R T Y  H I G H L I G H T S

A N C H O R E D  B Y  I K E A ,  B A S S  P R O  & 
A N D R E T T I

9 0 , 7 4 0  S F  A N D R E T T I  C O M I N G  S O O N 
A N D  W I L L  A T T R A C T  8 0 0 , 0 0 0  -  1 
M I L L I O N  V I S I T O R S  A N N U A L L Y

O V E R  2 , 7 0 0  M U L T I F A M I L Y  U N I T S  I N 
P L A N N I N G  S T A G E S  W I T H I N  1  M I L E

6 2 5  A P A R T M E N T S  O N  S I T E  I N C L U D I N G 
P H A S E  2  W H I C H  I S  U N D E R 
C O N S T R U C T I O N

D Y N A M I C  S U P E R  R E G I O N A L  T R A D E 
A R E A

B A S S  P R O  &  A N D R E T T I  O P E N I N G 
S U M M E R  2 0 2 4

P R O P E R T Y  F O R  L E A S E



V E N T U R E D F W . C O M

M A Y F I E L D  G R O V E S   |   G R A N D  P R A I R I E ,  T X

J O H N  Z I K O S  J Z I K O S @ V E N T U R E D F W . C O M  |  D E A N  S T R A K A  D S T R A K A @ V E N T U R E D F W . C O M  |  A M Y  P J E T R O V I C  A P J E T R O V I C @ V E N T U R E D F W . C O M
M I A  U R E Ñ A  M U R E N A @ V E N T U R E D F W . C O M

S I T E  P L A N



V E N T U R E D F W . C O M

M A Y F I E L D  G R O V E S   |   G R A N D  P R A I R I E ,  T X

J O H N  Z I K O S  J Z I K O S @ V E N T U R E D F W . C O M  |  D E A N  S T R A K A  D S T R A K A @ V E N T U R E D F W . C O M  |  A M Y  P J E T R O V I C  A P J E T R O V I C @ V E N T U R E D F W . C O M
M I A  U R E Ñ A  M U R E N A @ V E N T U R E D F W . C O M

I K E A

2 9 0 , 0 0 0  S F  S T O R E  O P E N E D  D E C E M B E R 
2 0 1 7  A N D  A T T R A C T S  A P P R O X  2 
M I L L I O N  C U S T O M E R S  P E R  Y E A R

A V E R A G E  T I M E  S P E N T  I S  3 . 5  H O U R S

D E V E L O P M E N T  S I T E  H A S  F U L L  C R O S S 
A C C E S S  W I T H  I K E A  P A R K I N G  L O T

A N D R E T T I

9 0 , 7 4 0  S F  C O M I N G  S O O N

W I L L  A T T R A C T  8 0 0 , 0 0 0  -  1  M I L L I O N 
V I S I T O R S  A N N U A L L Y

8/23/2021

8/23/2021

8/23/2021

J O I N
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FOR IMMEDIATE RELEASE 
Sept. 23, 2022 
           

Bass Pro Shops, North America’s premier 
outdoor and conservation company, 

announces plans for new destination retail 
store in Grand Prairie, Texas 

Outdoor retailer’s fifth Dallas-Fort Worth area location will 
showcase Bass Pro Shops, Cabela’s and TRACKER brands  

 
 
GRAND PRAIRIE, Texas — Officials at Bass Pro Shops and 
Cabela’s announced today plans to open a new destination 
retail store in Grand Prairie, Texas.  

The new 100,000-square-foot store will be the outdoor 
retailer’s fifth location in the region and 15th location in Texas, 

serving the southern portion of the Dallas metro area and 
making it easier and more convenient for our Dallas customers, 
who enjoy the world-class outdoor opportunities that have 
been attracting people to the area for generations.  

“We are very excited to open another location in the great 
state of Texas, where we have come to know incredibly 
passionate sportsmen and women who love the outdoors as 
much as we do,” said noted conservationist and Bass Pro Shops 
founder Johnny Morris. “We’re excited to expand our ability to 
serve these customers while showcasing our iconic outdoor 
brands, including Bass Pro Shops, Cabela’s and TRACKER Boats 
and ATVs.” 

The new Bass Pro Shops Outdoor World destination superstore 
will offer the region’s most comprehensive selection of premier 
outdoor gear at low prices and with industry-leading friendly 
expert service. 

Like all Bass Pro Shops locations, the new store will feature a 
completely unique custom design. Envisioned as a tribute to 
the great sporting heritage of the region and a celebration of 
the sportsmen and women of Texas, the store will build on the 
signature qualities that define the award-winning Bass Pro 
Shops shopping experience combining retail with 
entertainment, outdoor education and conservation. 

The store also will showcase industry-leading boat brands 
including TRACKER, NITRO, SUN TRACKER, REGENCY and TAHOE 
boats built by Bass Pro’s White River Marine Group, 
manufacturer of America’s favorite fishing boats. In addition, 
the new location will display a wide assortment of new 
TRACKER OFF ROAD ATVs and side-by-side vehicles, America’s 
fastest growing brand of off-road vehicles. 
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More than just a fishing and hunting store, the retail 
destination will offer equipment and clothing for all outdoor 
adventures, including hiking, backpacking, wildlife viewing, 
camping, and other related outdoor gear. A gift and nature 
center will feature a wide variety of outdoor-related items from 
lamps and dishes to bird feeders and furniture. Men’s, Ladies’ 
and Children’s apparel sections will offer a wide assortment of 
brands including RedHead, TrueTimber, ASCEND, Worldwide 
Sportsman, Bob Timberlake and Natural Reflections, along with 
popular national brands such as Columbia, North Face, Under 
Armour and more for greater selection, quality and value.  

Immersive outdoor features  

In addition to providing customers with the outdoor products 
they love, a team of talented artists and craftsmen will design 
the store’s localized imagery to reinforce its immersive outdoor 
theme. The signature creativity and attention to detail are 
hallmarks of every experience from Johnny Morris, who is often 
referred to as, “The Walt Disney of the Outdoors” for his knack 
for creating amazing experiences that connect people with 
nature.  

Unique exterior and interior motifs have branded Bass Pro 
Shops as visually appealing, high quality outdoor retail 
destinations that customers love. In addition to providing a fun 
outdoor experience indoors, Bass Pro Shops locations feature a 
large aquarium and water features stocked with native fish 
species, thousands of local antiques and artifacts, hundreds of 
trophy fish and wildlife mounts, and murals depicting local 
scenes. 

Celebrating conservation and community 

Conservation, another Morris trademark and signature 
company value, will play an important role in the store’s 
mission. The new location will host dozens of events 
throughout the year aimed at connecting new audiences – and 
particularly children – to the outdoors. Hands-on 
demonstrations and interactive activities will be offered such as 
“Gone Fishing,” an annual event which aims to introduce 
families to fishing through catch-and-release ponds, casting 
games and free fishing seminars with the goal of creating the 
next generation of conservationists. More than 100,000 kids 
caught a fish at Bass Pro Shops events last year alone, many for 
the first time. The store will also support local conservation 
organizations that protect wildlife and habitat. 

Bass Pro Shops: Recognized for doing business the right way   

Bass Pro Shops celebrates the 50th anniversary of its founding 
in 2022.  Growing from a single location in an 8-square-foot 
section of a Springfield, Missouri, liquor store, the company 
now enjoys the support of the most dedicated customer base in 
the outdoors. Each year, some 200 million outdoorsmen and 
women shop at Bass Pro Shops or Cabela’s locations across the 
United States and Canada.  

From its first days in business, Bass Pro Shops has not only been 
dedicated to conservation, but to doing business the right way. 
This commitment has been recognized in the form of national 
awards from a variety of sources. In 2021, Bass Pro Shops was 
recognized as the most trusted outdoor retailer in the United 
States by Reputation.com. Forbes recognizes Bass Pro Shops as 
“One of America’s Best Places to Work.”  

Dedication to customer value, selection, quality products and 
empowering conservation lie at the foundation of the 
company’s culture. Bass Pro Shops is expected to employ more 
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than 100 “Outfitters” at its new Grand Prairie location, many of 
whom will come from the local region. Last year, Forbes ranked 
the outdoor brand as “one of America’s Best Employers.” The 
new retail location is expected to open in the spring of 2024. 

Employment information, when available, will be posted at 
www.basspro.com/careers.  

# # # 
 
About Bass Pro Shops 
Bass Pro Shops is North America’s premier outdoor and 
conservation company. Founded in 1972 when avid young 
angler Johnny Morris began selling tackle out of his father’s 
liquor store in Springfield, Missouri, today the company 
provides customers with unmatched offerings spanning 
premier destination retail, outdoor equipment manufacturing, 
world-class resort destinations and more. In 2017 Bass Pro 
Shops acquired Cabela’s to create a “best-of-the-best” 
experience with superior products, dynamic locations and 
outstanding customer service. Bass Pro Shops also operates 
White River Marine Group, offering an unsurpassed collection 
of industry-leading boat brands, and Big Cedar Lodge, America’s 
Premier Wilderness Resort. Under the visionary conservation 
leadership of Johnny Morris, Bass Pro Shops is a national leader 
in protecting habitat and introducing families to the outdoors 
and has been named by Forbes as “one of America’s Best 
Employers.” 
 
Media Contact:  
Bass Pro Communications 
press@basspro.com 
417-873-4567 
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Information	
  About	
  Brokerage	
  Services	
  

Texas	
  law	
  requires	
  all	
  real	
  estate	
  license	
  holders	
  to	
  give	
  the	
  following	
  information	
  about	
  
brokerage	
  services	
  to	
  prospective	
  buyers,	
  tenants,	
  sellers	
  and	
  landlords.	
  

TYPES	
  OF	
  REAL	
  ESTATE	
  LICENSE	
  HOLDERS:	
  
• A	
  BROKER	
  is	
  responsible	
  for	
  all	
  brokerage	
  activities,	
  including	
  acts	
  performed	
  by	
  sales	
  agents	
  sponsored	
  by	
  the	
  broker.	
  	
  
• A	
  SALES	
  AGENT	
  must	
  be	
  supervised	
  by	
  a	
  broker	
  to	
  perform	
  any	
  services	
  and	
  works	
  with	
  clients	
  on	
  behalf	
  of	
  the	
  broker.	
  	
  

A	
  BROKER’S	
  MINIMUM	
  DUTIES	
  REQUIRED	
  BY	
  LAW	
  (A	
  client	
  is	
  the	
  person	
  or	
  party	
  that	
  the	
  broker	
  represents):	
  
• Put	
  the	
  interests	
  of	
  the	
  client	
  above	
  all	
  others,	
  including	
  the	
  broker’s	
  own	
  interests;	
  
• Inform	
  the	
  client	
  of	
  any	
  material	
  information	
  about	
  the	
  property	
  or	
  transaction	
  received	
  by	
  the	
  broker;	
  
• Answer	
  the	
  client’s	
  questions	
  and	
  present	
  any	
  offer	
  to	
  or	
  counter-­‐offer	
  from	
  the	
  client;	
  and	
  	
  
• Treat	
  all	
  parties	
  to	
  a	
  real	
  estate	
  transaction	
  honestly	
  and	
  fairly.	
  	
  

A	
  LICENSE	
  HOLDER	
  CAN	
  REPRESENT	
  A	
  PARTY	
  IN	
  A	
  REAL	
  ESTATE	
  TRANSACTION:	
  
• AS	
  AGENT	
  OR	
  SUBAGENT	
  FOR	
  OWNER	
  (SELLER/LANDLORD):	
  	
  The	
  broker	
  becomes	
  the	
  property	
  owner’s	
  agent	
  through	
  an	
  agreement	
  with	
  the	
  owner,	
  usually	
  in	
  a	
  written	
  listing	
  to	
  sell	
  or	
  

property	
  management	
  agreement.	
  A	
  subagent	
  represents	
  the	
  owner,	
  not	
  the	
  buyer,	
  through	
  an	
  agreement	
  with	
  the	
  owner’s	
  broker.	
  An	
  owner’s	
  agent	
  must	
  perform	
  the	
  broker’s	
  
minimum	
  duties	
  above	
  and	
  must	
  inform	
  the	
  owner	
  of	
  any	
  material	
  information	
  about	
  the	
  property	
  or	
  transaction	
  known	
  by	
  the	
  agent,	
  including	
  information	
  disclosed	
  to	
  the	
  agent	
  or	
  
subagent	
  by	
  the	
  buyer	
  or	
  buyer’s	
  agent.	
  	
  

• AS	
  AGENT	
  FOR	
  BUYER/TENANT:	
  The	
  broker	
  becomes	
  the	
  buyer/tenant’s	
  agent	
  by	
  agreeing	
  to	
  represent	
  the	
  buyer,	
  usually	
  through	
  a	
  written	
  representation	
  agreement.	
  A	
  buyer’s	
  agent	
  
must	
  perform	
  the	
  broker’s	
  minimum	
  duties	
  above	
  and	
  must	
  inform	
  the	
  buyer	
  of	
  any	
  material	
  information	
  about	
  the	
  property	
  or	
  transaction	
  known	
  by	
  the	
  agent,	
  including	
  information	
  
disclosed	
  to	
  the	
  agent	
  by	
  the	
  seller	
  or	
  seller’s	
  agent.	
  	
  

• AS	
  AGENT	
  FOR	
  BOTH	
  –	
  INTERMEDIARY:	
  To	
  act	
  as	
  an	
  intermediary	
  between	
  the	
  parties	
  the	
  broker	
  must	
  first	
  obtain	
  the	
  written	
  agreement	
  of	
  each	
  party	
  to	
  the	
  transaction.	
  The	
  written	
  
agreement	
  must	
  state	
  who	
  will	
  pay	
  the	
  broker	
  and,	
  in	
  conspicuous	
  bold	
  or	
  underlined	
  print,	
  set	
  forth	
  the	
  broker’s	
  obligations	
  as	
  an	
  intermediary.	
  A	
  broker	
  who	
  acts	
  as	
  an	
  intermediary:	
  

• Must	
  treat	
  all	
  parties	
  to	
  the	
  transaction	
  impartially	
  and	
  fairly;	
  	
  
• May,	
  with	
  the	
  parties’	
  written	
  consent,	
  appoint	
  a	
  different	
  license	
  holder	
  associated	
  with	
  the	
  broker	
  to	
  each	
  party	
  (owner	
  and	
  buyer)	
  to	
  communicate	
  with,	
  provide	
  opinions	
  and	
  advice	
  

to,	
  and	
  carry	
  out	
  the	
  instructions	
  of	
  each	
  party	
  to	
  the	
  transaction.	
  	
  
• Must	
  not,	
  unless	
  specifically	
  authorized	
  in	
  writing	
  to	
  do	
  so	
  by	
  the	
  party,	
  disclose:	
  

o That	
  the	
  owner	
  will	
  accept	
  a	
  price	
  less	
  than	
  the	
  written	
  asking	
  price;	
  
o That	
  the	
  buyer/tenant	
  will	
  pay	
  a	
  price	
  greater	
  than	
  the	
  price	
  submitted	
  in	
  a	
  written	
  offer;	
  and	
  
o any	
  confidential	
  information	
  or	
  any	
  other	
  information	
  that	
  a	
  party	
  specifically	
  instructs	
  the	
  broker	
  in	
  writing	
  not	
  to	
  disclose,	
  unless	
  required	
  to	
  do	
  so	
  by	
  law.	
  	
  

TO	
  AVOID	
  DISPUTES,	
  ALL	
  AGREEMENTS	
  BETWEEN	
  YOU	
  AND	
  A	
  BROKER	
  SHOULD	
  BE	
  IN	
  WRITING	
  AND	
  CLEARLY	
  ESTABLISH:	
  
• The	
  broker’s	
  duties	
  and	
  responsibilities	
  to	
  you,	
  and	
  your	
  obligations	
  under	
  the	
  representation	
  agreement.	
  
• Who	
  will	
  pay	
  the	
  broker	
  for	
  services	
  provided	
  to	
  you,	
  when	
  payment	
  will	
  be	
  made	
  and	
  how	
  the	
  payment	
  will	
  be	
  calculated.	
  	
  

LICENSE	
  HOLDER	
  CONTACT	
  INFORMATION:	
  This	
  notice	
  is	
  being	
  provided	
  for	
  information	
  purposes.	
  It	
  does	
  not	
  create	
  an	
  obligation	
  for	
  you	
  to	
  use	
  the	
  broker’s	
  services.	
  Please	
  acknowledge	
  receipt	
  
of	
  this	
  notice	
  below	
  and	
  retain	
  a	
  copy	
  for	
  your	
  records.	
  	
  

Venture	
  Commercial	
  Real	
  Estate,	
  LLC	
   476641	
   info@venturedfw.com	
   214-­‐378-­‐1212	
  
Broker’s	
  Licensed	
  Name	
  or	
  Primary	
  Assumed	
  Business	
  Name	
   License	
  No.	
   Email	
   Phone	
  

Michael	
  E.	
  Geisler	
   350982	
   mgeisler@venturedfw.com	
   214-­‐378-­‐1212	
  
Designated	
  Broker’s	
  Name	
   License	
  No.	
   Email	
   Phone	
  

XXXXXXXXXXXXXXXXXXXXXXXXXX	
   XXXXXXXXXXXX	
   XXXXXXXXXXXXXXXXXXXXXXXXXXXXX	
   XXXXXXXXXXXX	
  
Agent’s	
  Supervisor’s	
  Name	
   License	
  No.	
   Email	
   Phone	
  

John	
  Zikos	
   375018	
   jzikos@venturedfw.com	
   214-­‐378-­‐1212	
  
Sales	
  Agent/Associate’s	
  Name	
   License	
  No.	
   Email	
   Phone	
  

	
   	
   	
  
Buyer/Tenant/Seller/Landlord	
  Initials	
  	
   Date	
  

Regulated	
  by	
  the	
  Texas	
  Real	
  Estate	
  Commission	
  	
  	
   	
   	
   	
   	
   	
   	
   	
   Information	
  available	
  at	
  www.trec.texas.gov	
  



Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
• A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests;
• Inform the client of any material information about the property or transaction received by the broker;
• Answer the client’s questions and present any offer to or counter-offer from the client; and 
• Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
• AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or

property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or
subagent by the buyer or buyer’s agent.

• AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information 
disclosed to the agent by the seller or seller’s agent.

• AS AGENT FOR BOTH – INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written 
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

• Must treat all parties to the transaction impartially and fairly;
• May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice 

to, and carry out the instructions of each party to the transaction.
• Must not, unless specifically authorized in writing to do so by the party, disclose:

o That the owner will accept a price less than the written asking price; 
o That the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt 
of this notice below and retain a copy for your records.  

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212 
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone 

Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212
Designated Broker’s Name License No. Email Phone 

XXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX XXXXXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX 
Agent’s Supervisor’s Name License No. Email Phone 

Sales Agent/Associate’s Name License No. Email Phone 

Buyer/Tenant/Seller/Landlord Initials Date 
Regulated by the Texas Real Estate Commission   Information available at www.trec.texas.gov 

Dean Straka 808009 dstraka@venturedfw.com 214-378-1212



11-2-2015 
Information About Brokerage Services 

Texas law requires all real estate license holders to give the following information about 
brokerage services to prospective buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.  
• A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.  

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material information about the property or transaction received by the broker; 
• Answer the client’s questions and present any offer to or counter-offer from the client; and  
• Treat all parties to a real estate transaction honestly and fairly.  

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
• AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or 

property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s 
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or 
subagent by the buyer or buyer’s agent.  

• AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent 
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information 
disclosed to the agent by the seller or seller’s agent.  

• AS AGENT FOR BOTH – INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written 
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: 

• Must treat all parties to the transaction impartially and fairly;  
• May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice 

to, and carry out the instructions of each party to the transaction.  
• Must not, unless specifically authorized in writing to do so by the party, disclose: 

o That the owner will accept a price less than the written asking price; 
o That the buyer/tenant will pay a price greater than the price submitted in a written offer; and 
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.  

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt 
of this notice below and retain a copy for your records.  

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212 
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone 

Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212 
Designated Broker’s Name License No. Email Phone 

XXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX XXXXXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX 
Agent’s Supervisor’s Name License No. Email Phone 

Amy Pjetrovic 550374 apjetrovic@venturedfw.com 214-378-1212 
Sales Agent/Associate’s Name License No. Email Phone 

   
Buyer/Tenant/Seller/Landlord Initials  Date 

Regulated by the Texas Real Estate Commission          Information available at www.trec.texas.gov 



Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.  
• A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.  

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material information about the property or transaction received by the broker; 
• Answer the client’s questions and present any offer to or counter-offer from the client; and  
• Treat all parties to a real estate transaction honestly and fairly.  

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
• AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or 

property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s 
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or 
subagent by the buyer or buyer’s agent.  

• AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent 
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information 
disclosed to the agent by the seller or seller’s agent.  

• AS AGENT FOR BOTH – INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written 
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: 

• Must treat all parties to the transaction impartially and fairly;  
• May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice 

to, and carry out the instructions of each party to the transaction.  
• Must not, unless specifically authorized in writing to do so by the party, disclose: 

o That the owner will accept a price less than the written asking price; 
o That the buyer/tenant will pay a price greater than the price submitted in a written offer; and 
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.  

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt 
of this notice below and retain a copy for your records.  

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212 
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone 

Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212 
Designated Broker’s Name License No. Email Phone 

XXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX XXXXXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX 
Agent’s Supervisor’s Name License No. Email Phone 

Mia Ureña 748118 murena@venturedfw.com 214-378-1212 
Sales Agent/Associate’s Name License No. Email Phone 

   
Buyer/Tenant/Seller/Landlord Initials  Date 

Regulated by the Texas Real Estate Commission          Information available at www.trec.texas.gov 




